GRANGER THAGARD

Auto Dealership Real Estate

Since 1987 Granger Thagard has made its reputation working for sellers that knew when to hire a niche specialist.

The first niche in the early 90's was selling hospitals that were closing. That type of one of a kind real estate needed
QUICK resolution to achieve the SELLER’S BEST FAIR MARKET VALUE. Starting in 1995, the company
niche was commercial land in growth corridors around cities.
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Now this niche reputation is making them a FIRST CHOICE in selling the real estate
of Automotive Dealerships.

Granger Thagard is constantly compiling the databases of the most probable purchasing
candidates for closing auto dealership facilities and as of 2009 has sold for the
ownerships of Chrysler, Honda and Chevrolet facilities..

They have learned the secrets to motivating ready, willing and able buyers through their
niche experiences. This rare knowledge is the catalyst of creating a speedy and satisfying
sale transaction not found in “list & wait” offerings. For example:

1) Never, ever attempt to price a facility like rolling stock inventory
2) It is far easier "to bring the market to the OOAK property” than attempt "to take this
One Of A Kind real estate to the market”

The BIGGEST secret to share with you can be discussed in a visit on why a highly
charged, aggressive marketing campaign benefits the ownership of a dealership facility.

Avoiding the traditional approach of listing or pricing these non-traditional
locations is the seller’s best friend. A (20) twenty minute interview with a GTA
representative gets your sale ROLLING.
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www.GTAuctions.com




